


Disclaimers

The information contained herein is general in nature and is not intended,
and should not be construed, as legal, accounting, or tax advice or opinion
provided by CliftonLarsonAllen LLP to the user. The user also is cautioned that
this material may not be applicable to, or suitable for, the user’s specific
circumstances or needs, and may require consideration of non-tax and other
tax factors if any action is to be contemplated. The user should contact his or
her CliftonLarsonAllen LLP or other tax professional prior to taking any action
based upon this information. CliftonLarsonAllen LLP assumes no obligation to
inform the user of any changes in tax laws or other factors that could affect
the information contained herein.
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CLA at a Glance

WEALTH ADVISORY | OUTSOURCING | AUDIT, TAX, AND CONSULTING

Investment advisory services are offered through CliftonLarsonAllen Wealth Advisors, LLC, an SEC-registered investment advisor




Introductions

L

Patrick Smith Ashley Klapperick

Managing Principal of Senior Consultant, Sage
Technology Industry Intacct Practice

Create Opportunities

Ashley Hunt

Business Software
Director, Sage Intacct
Practice
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About CLA

e A professional services firm with three distinct business lines

— Wealth Advisory .

— Outsourcing "“ “"1'

— Audit, Tax, and Consulting T . :,',',', il
e More than 6,100 employees * . . =
e Offices coast to coast ! * o

o“

e CLA’s Sage Intacct team has completed
more than 1,000 implementations

Investment advisory services are offered through CliftonLarsonAllen Wealth Advisors, LLC.
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CLA Knows Technology Companies

e Over 100 professionals
e Over 1800 technology clients served

e Full life cycle of technology companies: From
Concept to Exit

@ Create Opportunities
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Common Challenges....

e Research and Development tracking

— Software development capitalization
— Qualified research activities for R&D Credit

e State and local tax apportionment
e Deferred Revenue accounting for tax (Section 451(c))

e Foreign operations

@ Create Opportunities
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Cloud-Based Financial Management
Using Sage Intacct

WEALTH ADVISORY | OUTSOURCING | AUDIT, TAX, AND CONSULTING

Investment advisory services are offered through CliftonLarsonAllen Wealth Advisors, LLC, an SEC-registered investment advisor




Learning Objectives

©2020 CliftonLarsonAllen LLP

e Describe how remote access to your accounting
system enables your team to complete their day-to-
day tasks, dependent on user permission
assignments.

e Summarize how this will provide you with real-time
reports to make quick business decisions based on
the circumstances and daily changes you encounter.

@ Create Opportunities
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Choose Best-in-class
Settling For An All-in-one Suite Risks Vendor Lock-in

um
gnttir,
“

gavidxchange

salesforce

AP Automation

.......
......
.t .
. b
“
“
.

Mvalara
Tax

Expensify

nexonia

Expense

Tr ets Payroll

“Postmodern ERP represents a fundamental shift away
from a single vendor megasuite” - Gartner

Create Opportunities ‘ i
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Automate for Instant Decision-Making Data

05

Increase revenue per transaction

Forecast and plan the future by +15%

7'\

04

Reduce gross revenue churn
by -2%

Create real-time SaaS and
GAAP dashboards

03

Reduce the financial close
by -50%

Build end-to-end revenue

02

Increase cash flow
by +20%

Establish flexible,
contract-based billing

management

01

\ Speed quote-to-cash

Integrate systems / _
for quote-to-cash processing by -30%

Create Opportunities

11

©2020 CliftonLarsonAllen LLP



You Need to Prove Your Model to Raise Cash

©2020 CliftonLarsonAllen LLP

Stage Raised Use of funds What to accomplish Key measure Metrics
Expand product line, go Take what works and move to adjacent : Market Penetratio
I global, acquisitions markets and new geographies NP EBITDA

Growing @ 40%+ with repeatable

Se”ES IS, D, $25M + ElEIY $1r(())(f)i|:/l In gross product development, sales, and Gross Profit
' P customer success processes
. Prove net expansion Growing 50%+ CLTV
Series B 2 revenue model Customers buying 2nd and 3rd time CMRR per Customer Gross and Net Churn
S
: Growing 100% . . CMRR
Series A $6M Prove revenue model 75% of sales meeting quota Unit omics CAC

$2.5M Product market fit 1 customers Cash ACV Bookings




SaaS Company goes IPO with Sage Intacct

The leading provider of enterprise cloud solutions for data collaboration, reporting, and compliance

IPO in 2015 with market capitalization of $1.48B

3,000 customers around the world

w/ Sage Intacct

Have one central Contract master for

. . customers creating innovative subscription Gained $500K in value from faster
Automation of Contracts Manually tracked orders in Excel . ) : .
billing offerings for customers, integrated with quote-to-cash process
Salesforce.com
Accounting processes in QuickBooks and Reduced financial close by 50% even as # of Prepared for 2015, creating $1.48B in

Manual Processes . e
Excel entities grew from 1to 8 market capitalization

Became ASC 606 compliant and ready for
Public reporting Manual revenue recognition public reporting with integration to Workiva’s
compliance solution

Decreased compliance risk and data sent
to FP&A team

"The new ASC 606 revenue recognition standard has been one of the biggest changes we've seen in
accounting in a very long time. By using Sage Intacct, we're able to deep dive into an individual contract
Automate Finance Delayed close and data in Excel line and the associated details — whether that's the revenue status, the AR status or the contract asset
status of that line — and dig into that detail with precision.”

-- VP and Corporate Controller

Create Opportunities
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The #1 B2B Subscription Revenue
Management Solution

Sales Sales Operations Finance
000000060~
Account Quote Opportunitv Contract Contract Invoicing Revenue General
Recognition Ledger
Customer Renewal CMRR per Customer Avg New CMRR / Customer CAC New Customers
96.77% $9,943 P $11,848 A $179841 W 15 4
The only solution that does Quote-to- Rated #1 in Subscription Revenue
Financial Forecast, with ASC 606, Management for Mid-Market and
natively integrated to Salesforce CPQ Revenue Recognition on G2.com

@ Create Opportunities
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Sage Intacct Platform Overview

10M
% API CALLS / MONTH /
CUSTOMER

6 CERTIFIED
WITH COMPLIANCE
STANDARDS

MSSAE16 %4,

@ Create Opportunities

»”

1M

INVOICE LINES / MONTH /
CUSTOMER

99.986%
UPTIME
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Recognized for Finance Leadership by Experts

(5/crowp i
. e salesforce
‘ Al CPA SPRING 2018 .. P
™ ‘_,.‘
Gartner IDC
Research Marketscape
Preferred #1 Visionary Leader Platinum
Provider Customer Cloud Financial WW Cloud and Financials ISV
Satisfaction Management SaaS Partner
AR and AP

@ Create Opportunities

| 4

©2020 CliftonLarsonAllen LLP



A Modern Cloud Financial Management Solution for
Multi-Entity Businesses

KDDH\fg\f%\WQ\

Multi-entity insight Continuous Streamlined Best-in-class
through dynamic multi-entity processes across modern cloud
dashboards consolidations all entities platform

- AN AN AN

J
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Consolidations

Flexible Entity Dimension Groups

Corporate Structure

u

pl
New York Boston

Entity 1

Entity 2

Entity 3

Entity 4

Locations
San
Francisco

San Jose

Entity 3 Entity 4

Entity 3 Entity 4 Entity 5
Report on Any Group
Income Statement (in USD) Benefits
E r Entity &3 Endey 24 & Locatons Aer
Morth o Date  Month ToDae:  Mooth To Diote «  Support growth by streamlining
DROH015 DS0058 060072015 new entity setup
b :""E::::;:f“' «  Save time and reduce errors with
v Syes real-time roll-up reporting
Salws 9,200 00 10,207 00 1786000 920700 46 458 00 « Increase visibility with flexible,
Tatal Sales 8 0287 TTE6000 ¥ @64 to. ; i
- e O s easy-to-use dimension groups
Coat Of Goods Sold 2516 00 118840 1,885 60 25401 18 10,237 17
Total Cost Of Sales 7516 00 318441 1,985 60 2541 18 10,237 17
Total Gross Profit 668400 .25 1587340 5.750.84 W.IN 5
w Ganersl And Administratve
Office Expenye- Other 88800 000 000 000 888.00
Professionsl Fees. Other Séraces 43750 437 50 43750 arsy 1,750 00
Toeal Ganaral And Admanisiratie 1,324 50 43750 AT 50 43740 2,538 DO
Total Met income (Loss| 4,29 50 857500 18,23590 831334 3350283

Create Opportunities
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Global Consolidations Overview

Corporate Structure

|
Ireland
(EUR)
| |

Boston

Flexible Consolidation Books

Global Book (USD)
KNk

North America (USD)

Canada

San

Montreal .
Francisco

il Benefits

Report on Any Book

o i e i e g . InflnlteIY scalab_le and flexible — no

o L ] 1] 1 i } 1 forced hierarchies
o ) .
e ] i was Smm - Save time and reduce errors with
S e un s B2 s automated financial consolidations
b i = i o HS ok wa «  Support growth by streamlining

S (R v imn ik s pomu tity set

" At Expas i H] Shie kit new entity setup

e i ELH g 8z aid Increase visibility with flexible, up-

e e s i eim B S ° ’
bl ol RIS TN B =8 Tt to-date local and global reports

i BY B e g2 BoE
T Ses i R E1 Ui ha i it
e = = o O umo £ X1
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Primary Account
1500 Equipment

+

Legacy Approach to Chart of Accounts

Acct Loc  Dept  Prjct

Account Title

Equipment - New York - Corporate - Proj 001

Equipment - New York - Engineering - Proj 001

Equipment - Mew York - Development - Proj 001

Equipment - Mew York - Marketing - Proj 001

Account Segments

Equipment - Mew York - Sales - Proj 001

Equipment - San Fran - Corporate - Proj 001

Equipment - San Fran - Engineering - Proj 001

Create Opportunities

Location Department  |Project - -
1500 - 002 - 300 - 001 Equipment - San Fran - Development - Proj 001
001 New York 100 Corporate 001 1500 - 002 - 400 - 001 Equipment - San Fran - Marketing - Proj 001
002 San Francisco |200 Engineering 002 1500 - 002 - 500 - 001 | Equipment-San Fran - Sales- Proj 001
1500 - 003 - 100 - 001 Equipment - Dallas - Corporate - Proj 001
003 Dallas 300 Development 003 1500 - 003 - 200 - 001 Equipment - Dallas - Engineering - Proj 001
400 Marketing 004 1500 - 003 - 300 - 001 Equipment - Dallas - Development - Proj 001
1500 - 003 - 400 - 001 Equipment - Dallas - Marketing - Proj 001
500 Sales 005 1500 - 003 - 500 - 001 Equipment - Dallas - Sales - Proj 001
e 1500 - 001 - 100 - o002 Equipment - New York - Corporate - Proj 002
— 1500 - 001 - 200 - 002 Equipment - New York - Engineering - Proj 002

75 Account Code
Combinations

Equipment - New York - Development - Praj 002

Equipment - Mew York - Marketing - Proj 002

Equipment - Mew York - Sales - Proj 002

Equipment - 5an Fran - Corporate - Proj 002

o e e
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Analyze Real-time Business Performance by
Business Drivers & Simplify Chart of Accounts

Sample Contract Line Item

Who Where

Customers Locations

Vendors Departments

Employees Classes

What User
Items specified

Warehouses Based on
Projects reporting needs

Contracts

Create Opportunities

Base flat/fixed
amount

$2,500

Billing Price List

Usage with Minimum

Start Date 01/01/2019

GL Account 4000 - Revenue
Customer Wellington Company
Employee Kyle Reese

Location/Entity

North America

Department Sales

Project QuickStart
Partner Business Advisors
Segment Hospitality
Channel Reseller

©2020 CliftonLarsonAllen LLP



Dimensions

Journal Entries

Transaction

Trananction mumbes
2

Datn *

1012018 E
Dsmcription *

Sorsen & Remnd o Furding

ot

Gzt

Enlries Show defauta

[ Account * Dokt

1 10100--Bank Operating 8,000,000 0
2 ZX00--Contribuned Cap

Total 5,000,000,

Create Opportunities

in Action

Transactions post to ledger with selected Accounts and Dimensions

General Ledger Report

[ Process & 5w |l A o dusroowd | [ e

Posted Dt. Doo Mamo / Desorption
10100 » Bank Operating Acct - USA {Balanoe Forward As of 01/01/2018)

oum0s Savies A flound o Furcleg

JNL

Dbt Credit

Bark Lows

UG Hatoncal AR Diataswrents
Totais for 10100 - Bank Oporating Acot - LSA

15100 - Equipmant (Batance Ferward An of 01/01/2016)
Totals for 16100 - Equipment

20000 « Asceurits Pay Farward As of

[T Hatoncal AP Cracorsemants

Totaks for 20000 - Acoounts Payalle

POTED « Motis Payabie (Balance Forward As of 01012018
AR Bars Loan

Totals for 20750 « Notes Payable

21000+ < ¥

ougIEe Histimiesi AR Drsburseeress
Totals for 24010 - Aconsed Commission Exp

21000 « Anerued Foyatiss [Balancs Forward As of 01015016
Totals tor 21020 - Acorued Aoyalties

B.400.000.00 ATBATRIE

000

0.00 400,000.00

0.00

33000 - Forud

Semen A Fiound 2 Funcing

Testada bor 2000 - Contritated Capital
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Insight Across Multiple Dlmensmns

sage Intacct cueenve D

ach Ao Bortmk n a

Executive a7 B || 100ty : +0 @ 8§
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" Cash EBITDA Met Income Customer Count
" $25.091K P $%,99J ,3“88 P $2 036 289 4\ $32 505K ‘f 260 | P
_ ., o o Intacct makes it much
- :;;!;Eﬁ?li‘w- Monthiy Y soqoea | v Te:\:?_::\.-lﬁe‘:‘f‘ﬂ" y Region. Type and Item T szaes .
= - — = easier to track every
pa e Py | .. : piece of information
—— = crucial to our
it oot e || S F . business, letting us to
. Hw Cusstomers Trend - Marihly T soass m:'):ﬁ.":m P— ,EL%& :: %gn M'“_ get the dai/y
z b | e o EEE RS 22 m——g i operational data we
- ; e = neas 22 R g
2N / e = o 7 “as s need to properly
¥ # - ks (2ride S -1 _Bh0000 800
o // JE r i P THIMTE T n:: ;u:nogz E manage and grOW the
T T - - T e v e A T s T soaes business
—— vizoavs | TN nene oo o]
R R 8 =0 A
Iy Bt e m
= | o il nEh B i - CFO of SaaS Company
s Ean e g R i B

R sage |ntacct

We uncover true drivers of your business to fuel growth

Create Opportunities
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Let’s Take a Look...

WEALTH ADVISORY | OUTSOURCING | AUDIT, TAX, AND CONSULTING

Investment advisory services are offered through CliftonLarsonAllen Wealth Advisors, LLC, an SEC-registered investment advisor




Sage Intacct Delivers Value

Business Challenges Business Impacts

Real-time insights for quick executive
decision making and accountability across
the organization

Reporting is difficult and need financial and
operational metrics

QuickBooks does not support SaaS billing

Scalable solution and ASC606 compliant
and revenue management

Automation around other accounting
processes and integrations with other
solutions

Streamlined process, reduce admin time,
focus on work that generates revenue $

“Intacct has been a lifesaver for us, increasing productivity so we can manage growth without adding more headcount to the finance
team. This saves around $100,000 every year, and frees my time to be proactive, rather than reactive, in my job.” — Finance Director

@ Create Opportunities
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Questions?
Patrick Smith —
patrick.smith@CLAconnect.com
425-250-6087 "

Ashley Hunt :
ashley.hunt@CLAcon‘nect_.c_ohi
425-250-6076 |

Ashley Klapperick

ashley. kIapperlck@CLAconnect __cq
612-397-3349

To receive future webinar invitations, subsc
CLAconnect.com/subscribe.

CLAconnect.com

020 CliftonLarsonAllen LLP
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https://twitter.com/CLAconnect
https://www.facebook.com/CliftonLarsonAllen
https://www.linkedin.com/company/cliftonlarsonallen
https://www.youtube.com/user/CliftonLarsonAllen
https://www.instagram.com/lifeatcla

	Sage Intacct for Technology Companies
	Disclaimers
	CLA at a Glance
	Introductions
	About CLA
	CLA Knows Technology Companies
	Common Challenges….
	Cloud-Based Financial Management Using Sage Intacct
	Learning Objectives
	Choose Best-in-class�Settling For An All-in-one Suite Risks Vendor Lock-in�
	Automate for Instant Decision-Making Data
	You Need to Prove Your Model to Raise Cash
	SaaS Company goes IPO with Sage Intacct�
	The #1 B2B Subscription Revenue Management Solution
	Sage Intacct Platform Overview
	Recognized for Finance Leadership by Experts
	A Modern Cloud Financial Management Solution for �Multi-Entity Businesses
	Consolidations�
	Global Consolidations Overview�
	Legacy Approach to Chart of Accounts
	Analyze Real-time Business Performance by Business Drivers & Simplify Chart of Accounts
	Dimensions in Action�
	Insight Across Multiple Dimensions�
	Let’s Take a Look…
	Sage Intacct Delivers Value
	Slide Number 30

